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Thomas K. Brueckner, CLTC, is President/CEO of Strategic
Asset Conservation in Scottsdale, a conservative wealth management f irm with clients in 18 states and 6 countries. He is a 2011
Advisor of the Year national f inalist, a radio talk show host, and
a mentor to other advisors nationally. He may be reached for
comment at go2knight.com.

To Alaska and Back

Submitted by Jeff Marshall of East Sands Drive

My wife, Judy, and I made a “bucket list” trip to Alaska this July from Seattle on Oceania, a smaller cruise line, and found it deluxe in just about every way. The food was
wonderful, and varied, and the shore excursions well-planned and executed, everything
from garden tours and whale-watching to bear-viewing and up-close visits to glaciers.
One of our favorites was a “crabfest” outside Ketchikan, which followed a pair of “volunteers”’ (I was one) pulling up the heavy crab pots from the bottom of an inlet. Lots
of great Dungeness crab followed at a local restaurant – literally all you could eat.
The ship traveled up the “inside” of Vancouver Island and stopped at ports like Juneau,
Sitka, Wrangell, Ketchikan and Hoonah. Even Juneau, the state capital, seemed relatively
small and remote, wedged in against its bay by high mountain ridges. Our whale-watching excursion was blessed not only by an active pod of humpbacks, but by finding a small
herd of sea lions and, later, several killer whales frolicking in the mostly calm waters.
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Alaska can be wet at almost any time during the warmer months, but we were lucky –
the rain was confined to a few short intervals, none of them drenching. Our most glorious weather day was at the northern point of the cruise, the Hubbard Glacier, where
a long glacier winds its way down from high peaks to the sea. Shards of ice – some of
them deep blue – are floating in the bay all the way back to the glacier, which is constantly “calving,” or breaking off into the sea. The ship had to keep its distance, but we
were close enough for everyone to indulge in a lot of photo-taking.
The return trip took us around the western coast of Vancouver Island and down to
Victoria, the bustling port capital of British Columbia. We took a morning excursion
to Butchart Gardens, among the world’s greatest botanical wonders; even the showery
weather didn’t detract from the floral extravaganza. In all, it was a superb and memorial trip and a great break from the scorching heat in Scottsdale.
Do you have a Travel Tale that you would like to share with Pinnacle Living? Please write
e-mail marlene.johnson@n2publishing.com and we will include in an upcoming issue.
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When we were in our thirties, forties, and fifties, an advisor’s
mission was to get us to our target retirement date by growing
our retirement savings subject to risk, primarily in the stock
market. When the market grew, we benefitted fully from that
advance. When the market retreated, we were reminded that
we were long-term investors with a 20+ year time horizon, and
that we should remain invested “for the long term, because most
attempts at timing the market are unsuccessful.” It was understood that our time in the market was more important than our
timing of the market. During these decades, we also remained
active contributors to our accounts at work, and those 401(k)s
and SEP-IRAs benefitted from continual feeding and ongoing
investment. Any non-qualified (non-IRA) investment accounts
we had also benefitted by the reinvestment (rather than the taking) of dividends.
If you’ve arrived at your sixties with financial scar tissue still visible all over your retirement accounts, you’re not alone. The volatility over the last fourteen years has devastated many investors,
even as they poured precious assets into the capricious environment that was Wall Street from 2000-2014. You understand
that now is the time to emphasize preserving your accounts,
for you and your spouse, as well as any legacy you hope to leave
your children. As such, you now believe that the majority of
your holdings should be in safe, guaranteed instruments, with
a minority share remaining in a conservatively managed and
well-diversified equities account. Regulators, CFPs and actuaries have long maintained that the older an investor gets (and the
further into retirement), the less risk he/she should be taking.
However, the advisor who handles the now smaller at-risk
piece often doesn’t have the training, perspective, or expertise to
also handle what should be the larger, safety-focused piece. A
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revealing study in Financial Planning magazine reported most
risk-based advisors are woefully out of touch with the primary
goals of their retired clients: When clients were asked their top
concern, 86.6% said “losing their wealth.” Of the advisors asked
the same question, only 15.4% believed “losing their wealth” was
the most important issue to those same clients.
In the same way that many of us have a dentist and an
orthodontist, a tax preparer and an estate planning attorney,
we should also have two financial advisors; a growth money
manager whose specialties are risk-based, and a safe-money
advisor who specializes in guarantees, income-planning,
wealth transfer, long-term care planning, and reasonable
rates of return on your money.
This brings me to my final point, and it’s an important one:
When you choose these two financial specialists, if either of
them are unwilling to work with the other on your behalf, you
should seriously consider finding a replacement for that person.
Specialties should be respected, not disparaged, especially when
one is dealing with monies that it’s taken one’s client 40 years to
save. After all, it’s not their money, it’s yours.
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DON’T TAKE OUR WORD FOR IT.
In a recent survey of our clients, they used the words above to describe our staff and
what it’s like working with us.
At Strategic Asset Conservation, we specialize in savings vehicles and strategies that
protect principal and gains during down years, and lock in growth during good years,
with reasonable growth every year. Our team has expertise in the retirement and
income planning needs of East Valley residents and believes that the final decision
regarding your assets is always yours.

Safety. Growth. Simplicity. Does your retirement have this?
To learn more, visit www.go2knight.com or call us at (480) 661-6800 to schedule a
complimentary financial review.
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