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Why Every New Retiree Should Have Two Financial Advisors

by Thomas K. Brueckner

Thomas K. Brueckner, CLTC, is President/CEO of Strategic Asset Conservation in Scottsdale,
a conservative wealth management firm with clients in 18 states and 6 countries. He is a 2011
Advisor of the Year national finalist, a radio talk show host, and a mentor to other advisors
nationally. He may be reached for comment at go2knight.com.

In an article in Smart Money magazine, author Glenn
Ruffenach made the point that the advisor who got you to
retirement, is very often not the specialist you’ll need to get
you through retirement.
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per year. You understand that now is the time to emphasize
preserving your accounts for you and your spouse, as well as
any legacy you hope to leave your children. As such, you now
believe that the majority of your holdings should be in safe,

Don’t take our worD for it.
In a recent survey of our clients, they used the words above to
describe our staff and what it’s like working with us.
At Strategic Asset Conservation, we specialize in savings vehicles
and strategies that protect principal and gains during down years,
and lock in growth during good years, with reasonable growth every
year. Our team has expertise in the retirement and income planning
needs of East Valley residents and believes that the final decision
regarding your assets is always yours.
To learn more, visit www.go2knight.com or call us at
(480) 661-6800 to schedule a complimentary financial review.
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guaranteed instruments, with a minority share remaining in a
conservatively managed and well-diversified equities account.
But herein lies the rub: The advisor who handles this now-smaller piece
often doesn’t have the training, perspective, or skill set and expertise to
also handle the larger, safety-focused piece. As a revealing study in
Financial Planning magazine recently showed, most risk-based
advisors are woefully out of touch with the primary goals of their
retired clients: When clients were asked what their top concern
was, 86.6% said “losing their wealth.” When their advisors were
asked the same question, only 15.4% believed “losing their wealth”
was the most important issue to those clients.
The investment charts used by many advisors still assume reinvested dividends—even though you and most of your friends
have begun enjoying that dividend income in retirement—rendering those charts misrepresentative of your market experience
and goals. (Incidentally, those charts also don’t include fees,
expenses, taxes or inflation.) He/she “can’t guarantee” at precisely
the stage in life where you want guarantees—guarantees against
market losses, accompanied by tax advantages, leverage for heirs,
and reasonable rates of return. You don’t care if you never hit
another home run again—and you’d be happy hitting singles,
doubles and the occasional triple—but you simply can’t afford to
lose the game swinging for the fences any more.
In the same way that many of us have a dentist and an orthodontist, a tax preparer and an estate planning attorney, a primary
care physician and a specialist (oncologist, cardiologist, etc.)
based on past treatment history—so too should we have two
financial advisors: a growth money manager whose specialties
are risk-based, and a safe-money advisor who specializes in
guarantees, income-planning, wealth transfer, long-term care
planning, and reasonable rates of return on your money. And
this brings me to my final point, and it’s an important one: If
either of these two advisors is unwilling to work together on
your behalf (like doctors sharing treatment regimens out of professional courtesy), you should consider finding a replacement
for that person. Specialties should be respected, not disparaged,
especially when one is dealing with monies that it’s taken one’s
client 40 years to save. After all, it’s not their money, it’s yours.
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St. Baldrick’s | Russell and Connor Balzan
By Madison Balzan, Jr. Writer

Russell and Connor Balzan of the Pinnacle Peak Shadows
have been participating in a charity fundraiser organization
called “St. Baldrick’s.” Both Russell and Connor have been
shaving their heads every Spring since 2011. Every year in
March, people (even girls and women!) can volunteer to
shave their heads in support of children who lose their hair
during chemotherapy treatments. “NetApp, the company
I work for, helped start the very first St. Baldrick’s head
shaving event. They are currently the largest supporter
and fundraiser annually. NetApp offices around the world
participate in the spring to compete to see which team
can raise the most money. They also match the funds as a
corporate donation.”
“My nephew, Kevin Cordasco*, was battling cancer. That’s
when my office decided to make the very first event in honor
of him, because he was also a sponsor child for St. Baldrick’s.
Volunteering with this organization gives me personal
satisfaction. All of the money we raise goes to childhood
cancer research, and it meant a lot that we would be helping
Kevin, too. He was also a spokesperson for the organization.”
If someone wants to get involved with St. Baldrick’s, find a
local St. Baldrick’s event in your area. Volunteer to have your
head shaved, or you can always give a donation.
*Kevin Cordasco was nine years old when he was diagnosed
with cancer. Although he passed away on March 11, 2013
at the age of 16, his courage and strength was something
that everyone knew he had. Just when you thought times
were rough, Kevin would dance and sing and make sure you
were never sad around him. He always knew how to make
someone feel the happiest they could be, and make you laugh
until your sides hurt. Kevin taught everyone around him to
live life to the fullest, no matter what. He is someone you
can’t describe in a limited amount of words, so in the words
of Kevin himself: “Courage, Strength, Believe.” (August 5,
1996- March 11, 2013)

Do you have a charity that you would like to promote in Pinnacle Living,
please contact marlene.johnson@n2pub.com.
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